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My dad pioneered a charity organization (children’s home) in London and it was definite that we (his family) would help in the initial stages in the best way possible. I and my brother worked hand in hand in a collective activity of raising funds to help street urchins. We used to find platforms and stage the company’s core activity and people of good will could help. The whole thing involved persuasion since the company had no brand at the time and so many people feared to fall into a robbery in the broad daylight. I am very talkative and so I always beat my brother because of my convincing power. 
Rhetoric is a broad concept that is associated with people having high convincing power. The use of the rhetoric technique is specialized to people who are social and speak a lot. As a company coordinator, I identified social places and staged Harambee-like functions there. Some of the rhetoric statements that saw my dad’s company raise over 2 million US dollars are highlighted below. Since we had established a collaboration with a grocery store, people could purchase groceries for home use. So I would go, “will you kindly sacrifice 10 dollars from your grocery bill to help a street child somewhere? Can I give you a ticket for our open day event for a lesser amount in advance? Being that mindful of the lives of these children was itself a rhetoric since it was meant to convince people who do not care about the children. In this way, many subscribers came on board and supported the intervention. Use of more “palatable” words was also a useful rhetoric that helped me. For instance, I used words like “the members of Congress of tomorrow,” “tomorrow artists,” and “pioneers” while referring to these children. Everybody who was passing stood by to see who those are and in the event, he or she were triggered to assist, financially. 
Audience
The audience of this scenario was the general public and specifically people who are touched by the merciless life that these children lead. These are the people that I targeted. I focused on social places where I would reach these people without much strain. 
Genre
I used speech. I communicated by the word of mouth without disclosures. The speech included gestures of course and props ideally to deliver in the form of discoursing or addressing. 
Inference
Normally, people everywhere have some kind of ungenerosity thus afraid of being induced to contribute money, for whatever reason that does not add value to them. I was very aware of this and that is why I engaged the grocer firm. My strategies were successful. The only one that did not seem to perform well was the ticket “thing.” Something that could have helped more was engaging some of the street children in the meetings that I held. Their presence could be a strategy of conviction and people would take the matter more seriously. In some instances, people don’t want to be convinced, they want to see the matter with their eyes. However, it was still successful.

